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Flying colours after 35 years 

 

Photo: PlastiColors directors, Michael Maine, Michelle Maine and David Rule. 

 

JANUARY 2011 marks the 35th anniversary of PlastiColors, founded by Quintin Maine (Managing Director). In 1975, 

Quintin was employed by GKN Engineering to divest a small plastics extrusion company. Quintin realised the potential; 

his offer of R6 000 was accepted and PlastiColors was launched at the beginning of 1976. 

  

The legacy continues 

PlastiColors was one of the first companies in South Africa to produce masterbatch. The product line was quickly 

diversified to include pigments, liquids and additives, and more recently, a range of engineering plastics. PlastiColors 

expanded significantly over the years – in 1980, Quintin constructed the plant in Sebenza which now employs over 75 

people. This single production site has warehouses throughout Southern Africa.  

In 1992, PlastiColors acquired the colour division of Ferro Industrial Products, more than doubling its size. The application 

of PlastiColors’ products has also evolved with the greatest demand from the packaging industry, followed by 

manufacturers of consumer goods, leisure products, automotive parts, building and agriculture. 

  

An era of transformation 

Management devolved to the next generation during the 1990’s. Michael Maine (director) is in charge of operations, 

Michelle Maine (financial director), and David Rule (sales director) uses his 40 years’ plastics experience to head up the 

sales, laboratory and technical functions.  

In 2007 the company embarked on a multi-million rand project to rejuvenate its equipment and technologies, adding four 
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new production extrusion lines and five new pigment blending lines, increasing capacity by over 50%. The company also 

invested in upgrading its custom-developed Enterprise Resource Planning software.  

“Our new system gives us a competitive advantage – we can easily manage our stock control, formulations, production 

processing, invoicing and accurate product costing in one integrated system – allowing us to process orders faster and 

without human error,” Michael explains. 

  

Consistent growth 

Not many companies can claim consistent year-on-year growth over 35 years, but PlastiColors has managed to maintain 

organic growth in excess of twice that of the South African GDP. This can be attributed to their expanding customer base 

as well as emerging export markets.  

“We export 10-15% of our production to growing markets throughout Africa and the UK. There is a huge opportunity to 

increase export activity and we are actively developing these markets,” says Michael. “We are also valued by our 

customers as a reputable, ethical company, which is why we are able to maintain stable growth in tough economic times.” 

  

Technical know-how, quality and service 

Technical excellence is one of PlastiColors’ major strengths. “Our dedicated technical team assists clients with product 

development and frequently visit the customers to advise on production optimization. We collectively have over 165 years 

in technical expertise. This is why some customers are still with us after 35 years,” says David. 

In 1995 PlastiColors became the first masterbatch manufacturer in South Africa to achieve the SABS ISO 9001 

accreditation and has maintained this standard ever since. “The auditors have asked us many times if they can use us as 

a benchmark for the industry,” says Michael.  

“This proves PlastiColors’ long-term undertaking to provide customers with the assurance that they can get the exact 

grade and colour they specify, supplied dependably year after year. Our strategy is to provide a quality product, timeously 

and at a competitive price. Our after sales service is renowned throughout the industry.” 

  

Colouring the future – where to now? 

“The way the world does business is changing rapidly, and we need to change even faster. Our industry is facing new 

challenges such as energy efficiency and economic sustainability,” says business strategist, Michelle. “We are harnessing 

new technologies to help our customers face these changes and remain competitive in their markets.” 

However, the company’s 35 year old vision will never change: “We will always be the supplier our customers can rely on 

to ensure that they are using the best possible product, in the best possible way, at a competitive price,” says Michael. 

“We are colouring the future of plastics.” 

  

www.plasticolors.co.za 
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